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What is Selling Food to 
Ontario?



A workshop to create new opportunities for farms & 
food businesses
The sessions focus on how to expand into new markets such as farmers’ 
markets, food service, retailers and other wholesale buyers.
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Topics covered can include: 

• market channel opportunities (who buyers are, how they purchase food and what 
they expect)

• basics of food safety and regulations

• retail market readiness

• food labelling

• mega trends in the food industry – risks and opportunities

• Learning from retailers about local procurement programs



How Does it Work? 

OMAFRA works with a local host community 

- Together we design a program that will meet the needs of the local businesses 
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Roles and Responsibilities

OMAFRA

• Help source the right speakers
• Develop the agenda 
• Develop the participant 

materials
• Follow up with businesses who

inquire

Local Host

• Advise on most relevant topics
• Provide a venue and caterine
• Charge fees or get sponsors if 

needed
• Market the session locally



Past Workshops

Partnership with Aboriginal 
Labour Force Development Circle 
and Mohawks of the Bay of 
Quinte
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Interested? Reach out to your local advisor 

OMAFRA Advisors

- Covering all regions of the province

- Helping to support communities in 
accessing programs and services 

- Not sure who your advisor is? Find 
out at: 

- 1-877-424-1300
- Ag.info.omafra@Ontario.ca
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